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California Steel Industries:
Early on we would cringe when the phone would ring and 
someone from CSI was on the other end. They were notori-
ously slow pay at the outset and we were afraid they would 
decimate our limited cash availability. We determined the best 
way to offset this problem was to get more customers and as 
quick as possible.

At the end of each subsequent month of business we added 
many new customers. Also at the end of each subsequent 
month CSI’s purchases would grow exponentially. What a 
dilemma, a customer we could barely afford because they 
bought more and faster than we could find the cash to pay our 
suppliers. 

For over 25 years now CSI has been a model of what large 
business should be. Good to employees, good to suppliers 
and good to customers. We consider our company as a family 
member of CSI and strive to be their best supplier day in and 
day out.

It is hard to determine who our second customer was because 
we were so busy chasing parts for Cal Steel that it all got 
mixed into the day to day struggle to survive.

These customers were among our first group for sure;

WE Machine
Owned by Bill Edie who is likely the brightest mechanical 
mind I have ever run across in my 36 years in this business. 
There was nothing he could not figure out and nothing he 
would not do for us if it was doable. Bill passed and we miss 
him dearly.

National Electric Coil
The company that I first sold a bearing to while at my previous 
employer. No longer in business.

GP Electric
One of our most consistent customers for 25 years. Customers 
like GP made our run to escape the one giant customer grasp 
of CSI happen rather quickly.

Koyo Corp. USA
“Danny, you and CC will be one of Koyo’s largest distributors, 
just wait and see”
Words of our original Koyo mentor, Bob Walter, my all time in-
dustry favorite person. When I asked him for the line at Midpoint 
he said, can you afford $1500? Oh my, was Bob an Oracle? We 
average over the course of a year more than $1500 per hour in 
Koyo product sales. May God bless him, we miss him. We are 
thankful that many good Koyo people followed in Bob’s foot-
steps.

NTN Bearing Corp.
Our local NTN representative at the time had to work hard to 
get us approved for his line at $2500. Bill Taylor, then National 
Sales Manager, was the first Japanese manufacturer that we rep-
resented to agree to our request to supply ball guided cage angu-
lar contacts when Koyo and Nachi said no. 

Nachi Bearing
Eddie Hatago was unsure of us so he authorized us to buy Nachi 
but not at a good price. CC set him down one day and asked why 
he was not competitive with Koyo and NTN. He answered with a 
question “How much do you want to buy?” When he heard what 
CC thought we could purchase he instantly became competitive.

Some of the lines we coveted but found elusive:

FAG Bearing
We asked FAG for their line very early on and were denied. Per-
haps ten years ago the FAG representative called me unexpect-
edly and asked if he could come by for a visit. He was surprised 
at our depth of bearing inventory and soon after brought the FAG 
Regional Manager to visit as well. We were offered the line and 
for many years they have been an integral part of our business.

Garlock Klozure Oil Seals
We solicited the line from the local Garlock representative by 
phone. He called at some point later to set up a visit in person, 
we were excited. So what does he do? He brings a local Garlock 
Distributor who he thinks can sell us product cheap enough to 
compete. I sent them packing. The distributor, no longer in busi-
ness, called me that very day and told me he could sell me an-
other brand at a much lower price. Go figure. We got the Garlock 
line direct a couple of years later.

Martin Sprocket & Gear
We asked and asked and asked with no response. They really did 
not need us and we understood that. Just by accident CC and I 
attended an industry group function in San Diego. Sitting next to 
us was this delightful fellow named Reed Martin. Yes, a Martin 
family member. He asked if we were a Martin Distributor and we 
told no and he asked “Why not!” I told him the story and he said 
if you want to be a Martin distributor I will take care of it. 

Brithinee Electric
A very hard sell but once they were on board they became and 
they remain a very loyal customer.

Gory Electric
This company had a very hard time believing in Midpoint 
Bearing but once they came on board they became a great cus-
tomer.
	
Avery Label
Perhaps our first real OEM customer, no longer in business.

Excel Electric
As anti Japanese as any customer we have ever come across 
who became someone who tried Japanese product and con-
ceded that it was supreme quality. No longer in business.

Tamco Steel
I began calling on Tamco with my previous employer some-
where around 1975. Many changes over the years have affect-
ed our business relationship at Tamco but we remain a Tamco 
supplier after all these years.

J&J Door
Jack at J&J holds a special place in our hearts as a loyal and 
always friendly customer. A customer among those longest on 
record.

These are but a few of the customers that make our jobs pos-
sible. We cannot say thank you enough to all of our customers. 
Midpoint Bearing now ships to customers in Arizona, Cali-
fornia, Oregon, Washington, Idaho, Utah, Montana, Colorado, 
New Mexico, Texas, Oklahoma, Arkansas, Louisiana, Kansas, 
Missouri, Nebraska, Iowa, Hawaii and Minnesota. 

Our long term plan is to employ as many people as necessary 
in order to provide all Midpoint Bearing customers the highest 
quality products coupled with the best prices and service in 
the industry. 

Thank you all for making our 25 years of success possible!

Lines we still covet but still are not affiliated with:

Timken
Timken offered us the line if we could pass their stringent credit 
check. We passed it and were told to prepare a stock order. Be-
fore we had a stock order completed we were visited by our Tim-
ken representative. Corporate had decided to rescind their offer 
of a Timken distributorship. He promised to give me the story 
in person as to what actually happened but it would require me 
waiting until he retired in a few months. He retired in ill health 
and passed away without sharing the real story. Proudly we have 
worked very hard to supplant Timken at the local steel mill and 
enjoy much of the roll neck business.

Federal Mogul
This was a line we could have used but really could also live 
without. The Bower and BCA divisions were purchased by NTN 
many years back so we gained access without being a Federal 
Mogul distributor. The National Seal line would have been a 
good addition but it is now under Timken control. 

Atra-Flex Couplings
This was a good coupling line and it would have been great for 
our company. The local manufacturer’s representative set us up 
and personally picked up our original stock order. He showed up 
a couple of weeks later and told us he had just attended a meeting 
with Atra-Flex management at one of the local big three (Motion, 
AIT, Kaman) distribution centers and was told by management 
that if Midpoint was set up they would pull the line form their en-
tire West Coast operation. That apparently was enough of a threat 
that Midpoint was cancelled before receiving stock. Not in our 
character but a law suit here would have been 100% successful. 
We did not sue and went our own direction. As a footnote, Atra-
Flex now says we can have their line no problem. We are not yet 
their distributor.

EPT
To my knowledge not one salesperson from Emerson Power 
Transmission has ever stepped foot into our facility. To their 
credit, we have never called to invite them in. 

SKF
The World’s largest manufacturer of bearings has opted to ignore 
our company for 25 years. Don’t get me wrong, I have never 
pursued SKF any farther than visiting with them once at a PTDA 
meeting. They were attentive but not really interested in talking 
seriously about us becoming an SKF distributor. They certainly 
know who and where we are.

In summary we are very proud to say that the lines we currently 
represent have been with us for years. Our idea is we represent 
those lines who continually strive to be the best while backing 
Midpoint Bearing 100% full time. In return we offer undying loy-
alty and support of their products.THANK YOU



Vol. 6 / No. 5

CORPORATE HEADQUARTERS
Ontario, California

1155 W. Brooks St., Ste. 100
Ontario, California 91762

P (909) 391-1466
F (909) 391-1648

Toll Free (800) 227-2136

Corona, California
500 Harrington, Ste. I-2

Corona, California 92880
P (951) 340-9670
F (951) 340-9647

Converse, Texas
9211 Converse Business Ln., Ste. 8

Converse, Texas 78109
P (210) 945-0400
F (210) 945-0412

Toll Free (866) 945-0466

Serving Industry since 1985  •  Please visit us at MidpointBearing.com

I was just short of 30 years old with nearly twelve years 
under my belt in the industry when I came to the realiza-
tion that my former employer had issues with growing 
his business larger. I could devote an entire page to the 
happenings of my leaving that company, a company that 
I would have been happy to still be with.

I gave my notice without any potential new job in sight 
but I was sure that as a hard worker I could find a job that 
would pay my bills and feed my family. God blessed me 
when an old friend discovered I left my employer and he 
offered me a job that day. After a short period of seeing 
me covered in grease from head to toe he directed me 
one morning to stay in my street clothes and meet him 
at his truck.

We headed for the local cities of Fontana, Ontario and 
Upland in search of what I was not sure. We pulled into 
a small industrial strip mall that really could have passed 
for a retail strip mall and then he told me, “Let’s open 
a bearing store”. We leased a building right there right 
then. And that was the start of Midpoint Bearing. 

The rest is history as they say except that we had no idea 
how hard it would be to establish a Bearing Distributor-

ship from scratch. Our idea was to sell bearings only and 
that lasted just long enough for CC to come on board and 
point out that we would need sprockets, chain, belts and 
all the rest. One thing we agreed on, no selling electric 
motors without careful scrutiny of where our potential 
customer usually bought his motors. If they purchased 
from one of the local PT houses and not an EM Repair 
shop we would try to sell it by purchasing from an EM 
repair shop and just mark it up from there.

This model has worked pretty well for us for the past 25 
years and we are proud to say that we have the best cus-
tomers, suppliers and employees in the industry on our 
side. No relationship is perfect but we always seem to 
work out the kinks. Our success has been driven by our 
customers, suppliers and employees. We could not exist 
without you all. 

Our second store came 
some 13 or 14 years after 
the first. We chose Corona 
for our second location. A 
great place to open a sec-
ond branch but little did 
we know how hard the 
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second operation would be. Exponentially harder than the first for sure but it gave us confidence that it could be done. 
Our Texas branch opened 7 or 8 years after Corona. Texas was a little easier than Corona and the Great State of Texas is 
a great place to do business. Friendly government, friendly customers and we are sure that at some point the local sup-
pliers, once they figure us out, will be just as friendly as the rest.

In January, 2010, we will open our fourth branch in Oklahoma City, Oklahoma. This state appears from the outset to 
be just as business friendly as Texas. We are very excited to begin this venture, down economy or not. We have leased 
a building, purchased shelving, phones and computers which are being installed as I write this update. Plans for a fifth 
facility? Yes! Where? Not sure about that yet but stay tuned.

We hope you are all involved in our next 25 years and we thank you with all of our being for what you have done for our 
Company and our Employees in the first 25 years of Midpoint Bearing.

                                                                                                                  Dan & C.C. Vest

(Continued on page 4)

(Continued from page 1)

Thanking you for 25 years!

Thanking you for 25 years!


